Home Event Etiquette
· 55 minutes total with 2 videos.

· Your goal with every Home Event is to teach the newest person “how to do a home event”.

· Make sure the DVD player is ready and works.  Make sure it’s turned up loud.

· Have upbeat music playing prior to Guests arriving.  This will set the energy.

· Be prepared and set up 1 hour prior to Event starting, so it’s a relaxed, fun environment when your Guests start to arrive.

· Have small product display set up close to TV where Presenter will be.  1 full Vemma Pack with a shot glass (Visible is memorable!), one V2, one can of Verve, one shot, a bottle of NEXT and a pack of THIRST.

· As Guests start to arrive, introduce them to people who you think they would relate to, or other local leaders.

· Ask people to turn off their cell phones.

· Designate someone to usher people in who may come late.  Don’t turn around to look at who is coming in late. If you turn around, everyone turns around.

· Keep focus on the Presenter/Video and your Guests will do the same. Even if you’ve seen the Video 1000 times, act like it’s your first. New people don’t know who is new and who isn’t.  Perception is EVERYTHING!
· Minimize distractions – kids, pets, home phone, talking.  You don’t want your Guest to miss the “one thing” that could have made them decide to get started.

· Have ice cold samples and sample cups ready for people to try, directly following the presentation.

· Ask your Guests to arrive 20-30 minutes early.

· Start at 7:05pm promptly.

· The Host opens, Welcome’s Guests, edifies presenter ->Upline support comes up and says Hello, welcomes them, tells them that “we are going to share some information with you over the next 45 minutes or so.  After you get the information, you can taste all the different products.  I’d like to introduce you to our CEO, Mr. BK Boreyko.  Who better to hear from than the CEO? (  After the video, you’re going to hear from a few people, a “testiminute” (60 seconds or less), they are going to stand up, so listen quickly – who they are, where they are from, how Vemma came into their life and how it has affected them” (the “testiminute” is 60 seconds, NO longer!!..pre-arranged.  This allows the group to hear 4 or 5 different ones quickly.)  Then they play the “Understanding the Business Model” video.  They’re more than likely not going to understand it the first time anyway, but it opens their mind to asking more questions. Just to show –it’s simple, only 2 teams, up front money to be made and long term money to be made.-> then talk about “the System” Vemma Action Plan (VAP) and why it’s important. Have a few people share their Business “testiminute”.  Before the sampling, say –“You have 3 options: 1) at a minimum, try the product. No one eats 9-servings of all organic fruits & vegetables a day. Test drive it for 90 days. When your Dr. prescribes something to you, you come back in 3 months to evaluate. Why would this be any different?  And even if you want nothing to do with the business, we have an amazing referral program. Our Company will send you a minimum of $10 bucks for every person you refer to one of us who are doing the business. We’d love to help you offset the cost of your product, or eventually get your product for free.   2) “You kind of see what we’re talking about  - get a little more product to use and to give samples to some people who you think could benefit from this product.  We have 3 different Builder Packs to choose from.”  3)  “You’re saying “No thanks, it’s not for you. That’s okay and at least now you know what it’s about.”
· Make sure you have new Order Forms with clipboards and pens attached. While sampling, hand them out to Guests and tell them to fill it out. You get what you ask for!
· The time AFTER the Home Event is where the business gets started!! 
· If you have someone or a few people who have signed up in the few days prior to your Home Event, have them “physically” sign up that night.  Have them stand up and say “I want to get started.”  and grab a clip board or walk back to a computer. No one wants to be “the first one” to sign up, so if you have someone ready to get started, they will get the ball rollin’ with the rest of your Guests!!  i.e.,“Oh, if they’re signing up, I’ll sign up.”

· Open your Home Events to all the people in your local area who want to bring people. Everything is Energy!!  a) there is power in numbers; b) it also takes the pressure off the host to have to have a bunch of people show up.  Even if the host has only 2 people show up of her own, but there are 10-15 people total –PERCEPTION IS EVERYTHING! Her two are fired up because OBVIOUSLY THIS WORKS AND PEOPLE ARE EXCITED!!  

· The reality is that ONLY 50% of people’s “CONFIRMED” people will actually “show up”.  6 confirm, 3 will show.  So, if there are a handful of leaders plugging people in, it “looks” and is successful! 

· When someone signs up as a Business Builder, that VERY NIGHT, grab your Week-At-A-Glance Daytimer and set up the person’s 1st TWO Home Events.   The goal is to move it out of the new person’s house and into one of their new people’s ASAP!

· For the people who “confirmed’ and didn’t make it, call them and say, “Hey, I hate that you missed the Event last night!! 12-15 people were here, it was AWESOME!!  I have all the information from last night to give to you, let’s set up a time to meet one-on-one and I’ll get it to you!”  Do one-on-one’s yourself with the flipbook (available at www.VTrainingSite.com) or with an upline leader. By then the person is excited and is now willing to come to the person’s 2ND Home Event!!  Say, “last night was such a success, I’m doing another one next week!  So when 12-15 people show up again, there’s a chance some of them will be under you, instead of you under them!  Come, and bring a friend!”
· If someone starts with a Builder Pack that night, make sure you give them a VAP. (or qualify them based on if they are serious about building the business.)  “If you’re not ready to build, you don’t need the book.” (VAP)  Set up their VAP training ASAP, preferably within the next 48 hours.  
· Fill out your VAP, even if you’re too good, too smart, too successful;) –lead by example.  Duplication.

· 80% will start with a Builder Pack within their first wk, if you ask!  “If you’re in it to win it, start with a pack.  You’re going to run out drinking one yourself and sharing one.”

· When your person asks what you did to get started, a 1pk, 2pk, Builder Pack – what are you going to say?  Your people will do what you do. You set the pace for your team.  
· Everyone walks out of the Home Event with product.  “I was able to give you your product tonight because I had it on hand.”  Makes sense to have product on hand for “revolving product”, i.e.- give them their first order, have it shipped back to you to restock your product. Have their Autodelivery set up to go to them. Then you always have product coming back to you.

· With your new person, have them put 3 people down the Left and 3 down the Right. Even if they have somewhat of a Power leg. Bottom outside Right, Bottom outside Left.  You will form an upside down “V”.  When those 3 get their 3, it will continue to grow. 3, 9, 27, 81, 243, 729…etc.  

· Remember, there’s magic in commitment!  You will never have people show up unless you are committed first!  And if at the last minute your people bail, show up anyway! If we all play for the name on the front of the jersey (VEMMA), instead of the name on the back (Your Own) –we’ll ALL see much more success!! (
· To a MASSIVELY SUCCESSFUL HOME EVENT!! (
